STVU Client Success Story

See how one venous center was able to save over $10k/year by looking back on past
cases to identify a missed code.

The Challenge

A venous center, that performs a variety of therapeutic techniques, questions if
reimbursement is available for guidance procedures that are being performed.
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The key step this venous center took was to reach out for
help. Knowing that they did not have enough staff, time
or the expertise to go through multiple levels with a fine-tooth comb, reaching
out to SVU Advisory Services was an essential first step in finding the missing
money. Understanding that a small investment in a third-party resource can
lead to a big gain is all this venous center needed to take the first step.

To learn more, please visit the SVU booth #704 or visit us online at
www.svunet.org/advisoryservices.
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